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discoverlE Group
Delivering record profits in challenging times

discoverlE’s FY25 trading update confirmed that it generated record
underlying earnings despite a 3% revenue decline. Encouragingly, Q425
orders were 11% higher gq-o-q and up 15% y-0-y on an organic basis. Tariffs
are not expected to have a material direct impact and, with a track record
of protecting profitability during downturns and organic revenue growth

at the upper end of its peer group over the cycle, we view the company as
well-placed to navigate this uncertainty. Good growth in design wins over
the last year provides the foundations for organic revenue growth when
customers start to order in line with end demand.

Year end Revenue (£m) PBT (Em) EPS (p) DPS (p) PIE (x) Yield (%)
3123 448.9 46.3 35.18 11.45 15.4 21
3124 437.0 48.2 36.78 12.00 14.7 22
3/25e 423.9 49.4 37.48 12.50 14.4 23
3/26e 447.0 52.1 39.03 13.00 13.9 24

Note: PBT and diluted EPS as per discoverlE’s underlying metric (excludes amortisation of acquired intangibles and exceptional
items).

FY25 trading update confirms resilient performance

discoverlE expects to report underlying FY25 earnings slightly ahead of board
expectations. Q425 revenue was down 4% on an organic constant exchange rate
(CER) basis, while orders were up 11% g-o0-q and 15% y-o-y. We have upgraded our
FY25 underlying EPS by 1.1% and reduced our net debt forecasts to reflect lower
year-end gearing of 1.45x. Recent tariffs announced by the US are not expected

to have a material direct impact on discoverlE. Of the quarter of revenue that is
generated in the US, more than half is manufactured in the US. The company
expects to pass through tariff-related cost increases, but can offer to manufacture in
the US or a choice of manufacturing sites globally to minimise these.

Track record of profit preservation during downturn

Across the board, electronics suppliers have felt the effects of original equipment
manufacturers (OEMs) working down excess inventory built up during the post-
COVID-19 period of supply chain disruption. discoverlE’s organic revenue declines
in recent quarters are not out of line when compared to peers in the electronics
market and, over the last five years, discoverlE’s cumulative organic revenue growth
is at the upper end of its peer group. Despite weaker customer demand due to
destocking over the last 18 months prompting six revenue forecast reductions, we
have only trimmed earnings once (by 1%), since reversed by today’s upgrade. The
company’s ability to protect profits while continuing to make acquisitions during the
downturn positions it well for growth when OEM destocking completes and order
intake returns to growth.

Valuation: Trading at a five-year low on P/E

On a forward P/E basis, the stock is trading at a five-year low, despite the
company’s ability to increase profitability and generate cash in the face of revenue
declines. The stock also trades at a significant discount to peers with similar organic
revenue and EPS growth track records. We believe that organic order growth in
Q425 points to the resumption of organic revenue growth.
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FY25 trading update confirms strong order intake in Q4

discoverlE’s FY25 trading update confirmed that it expects underlying earnings to be slightly ahead of board
expectations. Q425 revenue increased 19% g-o-q and was down 4% y-0-y on an organic CER basis. Sensors &
Connectivity revenue was 5% higher whereas Magnetics & Controls was down 10%, as customers continued to destock.

Revenue for FY25 was down 3% (in line with our forecast), with organic CER revenue down 7%, acquisitions
contributing 5%% and currency -1%. Orders in Q425 increased 11% g-0-q and 15% y-o-y (organic CER) with similar
growth in both businesses. The company expects H225 underlying operating margin to be comfortably ahead of H1,
confirming further progress towards its FY28 target of 15%. Gearing at year-end stood at 1.45x, just below the target
range of 1.5-2.0x.

We have revised our forecasts to reflect slightly stronger profitability in FY25 and lower than expected year-end gearing.
We upgrade FY25 underlying EPS by 1.1%.

Exhibit 1: Changes to forecasts

£m FY25e old FY25e new Change y-0-y FY26e old FY26e new Change y-0-y
Revenues 4239 4239 0.0% -3.0% 452.0 447.0 -1.1% 5.5%
EBITDA 73.3 73.8 0.7% 3.9% 783 783 0.0% 6.1%
EBITDA margin 17.3% 17.4% 0.1% 1.1% 17.3% 17.5% 0.2% 0.1%
Underlying operating profit 59.5 60.0 0.9% 5.0% 63.6 63.6 0.0% 5.9%
Underlying operating margin 14.0% 14.2% 0.1% 1.1% 14.1% 14.2% 0.2% 0.1%
Normalised operating profit 60.9 61.4 0.9% 3.3% 66.0 66.0 0.0% 7.4%
Normalised operating margin 14.4% 14.5% 0.1% 0.9% 14.6% 14.8% 0.2% 0.3%
Underlying PBT 48.9 494 1.1% 2.5% 52.1 52.1 0.0% 5.4%
Normalised PBT 50.3 50.8 1.0% 0.6% 54.5 54.5 0.0% 72%
Normalised net income 37.6 38.0 1.0% 0.2% 404 404 0.0% 6.5%
Normalised diluted EPS (p) 38.1 385 1.0% 0.0% 40.8 40.8 0.0% 5.9%
Underlying diluted EPS (p) 3741 375 1.1% 1.9% 39.0 39.0 0.0% 41%
Reported basic EPS (p) 24.8 25.3 1.6% 56.1% 26.2 26.2 0.0% 3.9%
Dividend per share (p) 12.5 12.5 0.0% 42% 13.0 13.0 0.0% 4.0%
Net (debt)/cash (109.2) (100.0) -8.4% -3.9% (94.3) (83.7) -11.2% -16.3%
Net debt/EBITDA (x) 1.6 15 1.3 1.2

Source: Edison Investment Research

Addressing share price underperformance

discoverlE’s share price has been weak in the year-to-date, even prior to the tariffs announcement on 2 April. The stock
hit a peak of 1,262p on 10 September 2021 and has since declined 57% to 541.0p, with a 23% decline over the last year
to 2 April, and a further 5% decline since then. This is despite delivering increased profitability, operating margin and
earnings in each year across that period. Over the same periods, the UK top 250 is down 19%, 0% and 2% respectively.
Looking at the company’s valuation on a forward P/E basis, Exhibit 12 shows that the company is trading at a five-year
low (and was prior to 2 April).

We believe that even before 2 April, investors had concerns over discoverlE’s organic revenue growth as it has been
negative for several quarters. Tied to this is concern over the impact on earnings due to operational gearing. Since 2
April, there is now further uncertainty due to tariffs. To determine whether these concerns are warranted, we examine
each in turn.

Adapting to ever-changing tariffs

Tariffs a consideration since 2018

The recently announced US tariffs are not the first that the company has had to navigate, although they are significantly
more comprehensive. During Trump’s first term, the US imposed tariffs on China, which remained in place during Biden’s
term. The company managed this through its global network of manufacturing sites. In January, February and March
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2025, Trump imposed additional tariffs on China. In February, the US imposed tariffs of 25% on Canada and Mexico,
with the implementation delayed until 4 March. In retaliation, Canada imposed a 25% tariff on certain US products.

Recent US tariff announcements create uncertainty, more than double China
import costs

On 2 April, Trump imposed new global tariffs: a baseline 10% applied to imports from ¢ 185 countries and elevated tariffs
on ¢ 50 countries, including a 20% tariff on the EU, 24% on Japan, 34% on China and 25% on South Korea. Since then,
China and the US have escalated their tariffs, currently (16 April) sitting at 145% for Chinese exports to the US and
125% for US exports to China.

On 9 April, the US announced a delay to the introduction of the elevated tariffs for 90 days, imposing the 10% rate on

all countries bar China. If products exported from Mexico and Canada do not qualify under the United States—Mexico—
Canada Agreement (USCMA), then the Canadian and Mexican tariffs announced in February are still in place, as are the
automotive, aluminium and steel tariffs imposed in March. This leaves time for countries to negotiate bilaterally with the
US, potentially reducing tariffs, and for companies to start to reconfigure supply chains if necessary.

A quarter of discoverlE’s revenue is from the US

Around 24% of discoverlE’s revenue is generated from sales in the US. Of this, around half is manufactured in the US
(c 13% of group sales), for which the majority of materials are sourced in the US. The remainder (¢ 11% of group sales)
are imported from other countries including the UK, Europe and Mexico. The company estimates that it is subject to

a blended tariff rate below 10% for these sales (discoverlE products from Mexico and Canada currently qualify under
USCMA so no US tariffs apply to them).

The company has seven manufacturing facilities in the US that have the capacity to make most products, so can reduce
the impact of import tariffs by moving production there. In some cases, this is subject to major customer approval. It
could also consider ‘friendshoring’ (moving production to countries with lower tariffs such as the UK), nearshoring (for
example, to Mexico if USCMA is upheld) and setting up a sales office in the US to reduce landed cost.

The company expects to pass on the majority, if not all, of the cost increase to customers.

Indirect effects from the tariffs (whether implemented or threatened) are likely to include a lengthening in sales cycles as
customers navigate this period of uncertainty, reconfiguring of supply chains as companies seek to avoid buying from the
highest-tariffed countries, pricing pressure and lower demand for higher-priced discretionary purchases. As discoverlE’s
products are designed in and solutions make up a small proportion of the end product bill of materials, the company has
good pricing power and should therefore see less pressure on pricing. The markets that discoverlE is selling into are,
even if subject to short-term fluctuations due to the tariffs, structural growth markets.

Growing profits despite revenue reduction

The company saw organic revenue declines through the course of FY21 (ended 31 March 2021) due to COVID-19
disruption. From Q122, organic revenue growth rebounded and remained strong through FY22 and H123, partly due to
supply chain shortages that prompted over-ordering by OEM customers. Organic growth started to moderate from Q323
and turned negative in Q324, as those customers worked through the excess inventory they had ordered. Until October
2023, the company’s trading performance and acquisitions had driven a series of revenue and earnings upgrades. Since
October 2023, we have cut our revenue forecasts six times, partly to reflect fx and partly to reflect organic revenue
declines, although this has only resulted in one small trim to EPS, in our most recent note in February. This has since
been reversed by today’s forecast improvement.
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Exhibit 2: Changes to forecasts

Forecast changes
Date Event Revenue EBIT EPS
Jul-22 Q123 trading update 1 1 1
Dec-22 H123 results 1 1 2
Jan-23 Trading update & Magnasphere acquisition completes 1 1 1
Apr-23 FY23 trading update 1 1 1
Jun-23 FY23 results 1 1 1
Sep-23 2J acquisition 1 1 1
Oct-23 H124 trading update 1 — —
Dec-23 H124 results > > >
Feb-24 Q324 trading update | > >
Apr-24 FY?24 trading update & Santon disposal | > >
Jun-24 FY24 results > > >
Oct-24 H125 trading update 1 1 “—
Dec-24 H125 results | > >
Jan-25 Burster acquisition 1 1 1
Jan-25 Q325 trading update l | |
Apr-25 FY25 trading update - 1 1

Source: discoverlE, Edison Investment Research

discoverlE’s operating model means that, as demand has ebbed and flowed, it has been able to flex its manufacturing
capacity, as a material percentage of manufacturing cost comprises labour cost. The company has also been able to
take advantage of cost synergies as it has integrated acquisitions (see detail from last year’s capital markets day) and
has closely controlled costs during the downturn. In December 2021, the company set an operating margin target of
13.5% by FY25. In FY24, while revenue declined 3%, operating profit grew 10% with the margin reaching 13.1%. It grew
to 13.8% in H125 and we forecast a margin of 14.2% for FY25. The exhibit below shows how the company achieved
margin growth over the period FY18-24. In June 2023, the company raised its medium-term target to 15% by FY28, with
the increase expected to come roughly 50/50 from organic growth and acquisitions of higher-margin businesses.

Exhibit 3: Operating margin growth, FY18-24

Growth from
strengthening portfolio

0 Margin enhancing acquisitions

O 2disposals

Growth from organic 13.1%

improvement

O Manufacturing efficiency

L Operating leverage

L Effective pricing

6.3%

FY18 EBIT margin Organic Acquisitions Disposals FY24 EBIT margin

Source: discoverlE

Assessing through-cycle organic growth

To put discoverlE’s organic growth track record in context, we have undertaken analysis of the company’s organic
growth since FY20 and compared it to peers across several sub-sectors. We have also compared financial performance
and valuation for these peer groups.

We have looked at four broad sub-sectors with exposure to OEMs that operate in similar markets to discoverlE’s
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customer base, in particular those with a high exposure to the industrial sector. We have included the following
companies in our analysis:

1. Electronic components: Allient, Amphenol, Belden, Bel Fuse, Littelfuse, Sensata, TE Connectivity and TT Electronics.

2. Industrial equipment: Addtech, Halma and Lagercrantz. These companies follow a similar buy-and-build decentralised
business model.

3. Semiconductors: Microchip, Texas Instruments and Vishay Intertechnology.

4. Distributors: Avnet, Arrow and Diploma.

The charts below show the quarterly organic revenue growth trends within each group. discoverlE’s performance sits
within the middle of the range for electronic components. For industrial equipment, discoverlE has trended lower than
peers in the last 12 months, we believe because they operate in a different stage of the value chain. The amplitude
of the cycle for semiconductor and distributor peers is clearly larger than for discoverlE. Overall, the company’s
performance is within the range of its peers, which are all feeling the effects of OEM destocking.

Exhibit 4: Organic revenue growth: discoverlE Exhibit 5: Organic revenue growth: discoverlE
versus electronic component suppliers versus industrial equipment suppliers
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Exhibit 6: Organic revenue growth: discoverlE Exhibit 7: Organic revenue growth: discoverlE
versus semiconductor companies versus electronics distributors
50% - 40% -
40%
30% A
30% -
20% - PR 20% 1 -
2N I\\/’ AN N N4 \\
10% A o II \\ II \S ,’ ‘\ l’\‘ \
/ 0% 15,/ \ P \\
J e

0% 3y° pﬂ‘ R H ) ’Q1| g 51[\1;5\\_,

-10% [N,
cv22 | Cyes Y24

0% +
CY49 | _6v20 | cv21 Q1| M HTH 1| |os| 1| Ioel
-20% A i
’ 40% 4 ovig~Tevd0 | ovar | ovze | ovas™

-30% A

40% - -20% o

-50% - 30% 4

------ discoverlE Microchip —————-discoverlE Arrow
Texas Instruments Vishay Avnet Diploma PLC
Source: Company reports Source: Company reports

discoverlE Group | 16 April 2025



< EDISON

discoverlE ranks well for cumulative organic growth

We have also calculated cumulative organic revenue growth from FY20 to the end of FY25 to smooth out the impact of
cycles. We have matched peer group growth to discoverlE’s 31 March fiscal year-end. This rebases quarterly revenue
in FY19 to 100 per quarter and applies organic revenue growth rates from Q120 (Exhibit 7). The cumulative growth
percentage divides the final cumulative growth total by 2,700 (seven years at 400 per year with no growth). discoverlE'’s
cumulative growth rate ranks fourth out of the group of 18 companies (Exhibit 8).

Exhibit 8: Cumulative revenue growth FY20-25
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Source: Company reports. Note: discoverlE D&M growth only prior to disposal of Custom Supply. Where no quarterly data disclosed,
half-year data used for both quarters. Assume quarter-end March 2025 growth the same as prior quarter.

Exhibit 9: Cumulative organic revenue growth: FY19-25
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When will growth resume?

The company had a false start in Q424, when organic revenue growth turned positive at 2%, after a 10% decline in
Q324. Growth turned negative again from Q125 although orders grew organically in Q125 and Q225. The Sensing &
Connectivity division saw organic growth in orders of 20% in H125 and organic revenue growth in Q325 and Q425.
Due to the mix of customers in this division, it has tended to lead Magnetics & Controls by around six months. Prior to

] [l
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the imposition of tariffs, we had expected organic growth to resume in early FY26. However, we expect there will be a
period of uncertainty that will delay investment and purchasing decisions, although we expect this to be a market-wide
phenomenon rather than company-specific.

Financial and valuation metrics versus peers

The tables below summarise the forecast financial performances of peers and current valuation metrics. Compared

to electronic component suppliers, discoverlE is trading broadly in line with the average for revenue growth and EBIT
margin in FY26 and slightly below for FY27. Industrial equipment suppliers are forecast to grow at a slightly faster rate
this year and to generate higher EBIT margins in both years. A rebound in performance is forecast for semiconductor
suppliers after several years of weakness. The high-volume distributors (Arrow, Avnet) are still forecast to see revenue
declines in the current year, before returning to growth in the following year, and have structurally lower EBIT margins.
Conversely, Diploma is showing better growth this year, generating EBIT margins above 20%.

On a P/E basis, discoverlE is trading at a small discount to the average for electronic components suppliers for FY26
and in line for FY27. We note that several of the peers in this group are trading on depressed multiples for company-
specific reasons, bringing down the average: Sensata has a relatively large exposure to the automotive sector, which is
heavily affected by tariffs and has higher gearing; and TT Electronics has had operational issues affecting profitability.
Excluding them, discoverlE is trading at a 20% discount to the group for FY26 and 18% for FY27. The industrial
equipment suppliers are trading at a substantial premium, with the two Swedish companies trading on P/E ratios of
above 30x. The distributors’ ratings closely match their profitability.

We note that the top performers for organic revenue growth in Exhibit 9, in common with discoverlE, grew their earnings
over the last three years but trade at significantly higher multiples than discoverlE: for FY26, Amphenol is on 28.6x,
Halma on 26.8x and Addtech on 38.2x compared to discoverlE on 13.5x.

Exhibit 10: Peer financial metrics

Revenue growth EBITDA margin EBIT margin Net debt/EBITDA

Market cap ($m) cY NY cY NY cY NY cY

discoverlE 688 6.5% 3.7% 17.5% 17.5% 14.3% 14.4% 1.7
Allient 359 -14% 6.3% 12.7% 13.5% 6.4% 7.7% 28
Amphenol 79,323 21.8% 8.6% 25.9% 26.1% 22.0% 22.3% 07
Belden 3,770 8.1% 5.3% 17.3% 17.6% 14.5% 15.1% 17
Bel Fuse 884 18.8% 5.4% 16.6% 18.2% 13.6% 14.6% 241
Littelfuse 3,936 4.3% 7.9% 19.6% 25.0% 13.8% 16.6% 0.3
Sensata 2,990 -8.4% 4.3% 22.6% 23.1% 18.9% 19.2% 32
TE Connectivity 38,771 21% 7.0% 24.0% 23.9% 19.4% 19.8% 0.7
TT electronics 182 0.7% 3.9% 11.0% 12.6% 7.5% 9.4% 17
Average 5.8% 6.1% 18.7% 20.0% 14.5% 15.6% 1.7
Addtech 8,104 6.3% 6.0% 16.8% 16.9% 12.8% 13.2% 12
Halma 13,389 6.3% 6.0% 23.8% 24.1% 20.9% 211% 13
Lagercrantz 4,263 9.3% 6.4% 21.6% 22.6% 15.8% 16.1% 14
Average 7.3% 6.1% 20.7% 21.2% 16.5% 16.8% 13
Microchip 20,910 2.1% 26.0% 36.0% 43.1% 23.6% 32.8% 39
Texas Instruments 137,379 8.4% 12.8% 45.3% 49.3% 34.3% 38.6% 0.8
Vishay Intertechnology 1,541 3.5% 8.8% 10.9% 16.6% 41% 10.5% 09
Average 4.7% 15.9% 30.7% 36.3% 20.7% 21.3% 19
Arrow Electronics 5,187 1.1% 8.0% 4.0% 4.9% 3.4% 4.3% 27
Avnet 4,001 -7.5% 6.3% 3.3% 4.2% 2.9% 3.7% 36
Diploma 7,008 77% 54% 24.0% 24.0% 21.2% 21.5% 14
Average -0.3% 6.6% 10.4% 11.0% 9.2% 9.8% 25

Source: LSEG Data & Analytics (15 April 2025)
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Exhibit 11: Peer valuation metrics

EVisales (x) EVI/EBITDA (x) EVIEBIT (x) PIE (x) Dividend yield

cY NY cY NY cY NY cY NY cy NY
discoverlE 14 14 8.1 78 9.9 9.4 13.5 12.6 2.4% 2.6%
Allient 1.0 1.0 82 73 164 128 1.7 10.0 N/A N/A
Amphenol 45 41 17.3 158 204 184 286 255 0.8% 1.0%
Belden 1.7 16 9.9 92 11.8 10.7 135 121 0.2% 0.2%
Bel Fuse 19 18 1.3 97 137 122 146 154 N/A N/A
Littelfuse 18 17 9.1 6.6 129 10.0 175 13.8 1.9% 2.0%
Sensata 16 15 6.9 6.4 82 78 6.4 58 N/A N/A
TE Connectivity 26 24 10.8 10.1 134 122 16.2 14.6 2.0% 2.1%
TT electronics 04 04 441 34 6.0 46 6.9 4.6 7.1% 8.3%
Average 19 18 9.7 8.6 128 111 144 12.7 2.4% 2.7%
Addtech 37 35 218 204 286 26.2 38.2 347 11% 1.2%
Halma 46 43 19.3 18.0 219 205 268 249 0.9% 1.0%
Lagercrantz 44 41 20.3 18.1 276 255 36.2 32.8 1.2% 1.3%
Average 42 4.0 20.5 18.8 26.0 241 338 30.8 11% 1.2%
Microchip 6.0 48 16.8 111 255 146 311 15.6 4.9% 5.3%
Texas Instruments 85 75 18.6 15.2 246 194 286 222 3.6% 3.8%
Vishay Intertechnology 0.6 0.6 55 34 148 53 186 74 N/A N/A
Average 5.0 43 137 9.9 216 131 26.1 151 4.2% 4.5%
Arrow Electronics 03 03 74 57 86 64 98 6.4 N/A N/A
Avnet 0.3 0.3 8.8 6.5 10.0 74 136 8.3 2.8% 2.9%
Diploma 4.0 38 16.5 157 187 174 247 228 1.6% 1.6%
Average 15 14 109 9.3 124 104 16.1 12.5 2.2% 2.3%
Source: LSEG Data & Analytics (15 April 2025)
The chart below shows the forward P/E trend for discoverlE compared to electronics components and industrial
equipment suppliers. Most companies have recovered from lows reached in October/November 2023, apart from
discoverlE, Sensata and TT Electronics.
discoverlE Group | 16 April 2025 8
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Exhibit 13: Financial summary

£m 2021 2022 2023 2024 2025e 2026e
Year end 31 March IFRS IFRS IFRS IFRS IFRS IFRS
PROFIT & LOSS
Revenue 302.8 379.2 448.9 437.0 4239 447.0
EBITDA 44.0 56.1 65.4 7141 73.8 78.3
Normalised operating Profit (before am, SBP and except.) 31.9 448 54.3 59.5 61.4 66.0
Underlying operating Profit (before am. and except.) 30.8 414 51.8 57.2 60.0 63.6
Amortisation of acquired intangibles (11.1) (14.0) (15.8) (16.2) (15.8) (16.0)
Exceptionals (2.6) (6.5) (1.4) 9.8) (1.2) (2.0)
Share-based payments (1.1) (3.4) (2.5) (2.3) (1.4) (2.4)
Operating Profit 171 209 34.6 31.2 43.0 456
Net Interest (3.6) (3.8) (5.5) 9.0 (10.6) (11.5)
Profit Before Tax (norm) 28.3 41.0 48.8 50.5 50.8 54.5
Profit Before Tax (FRS 3) 135 171 291 222 324 341
Tax (4.0) (7.4) (7.8) 6.7) (82 8.8)
Profit After Tax (norm) 216 30.8 36.1 37.9 38.0 40.4
Profit After Tax (FRS 3) 9i5 9.7 213 15.5 242 253
Discontinued operations 25 15.5 0.0 0.0 0.0 0.0
Net income (norm) 216 30.8 36.1 37.9 38.0 40.4
Net income (FRS 3) 12.0 252 213 15.5 242 253
Average number of shares outstanding (m) 88.8 93.0 95.4 95.8 95.9 96.4
EPS - normalised & diluted (p) 234 321 36.7 385 385 408
EPS - underlying, diluted (p) 224 294 352 36.8 375 39.0
EPS - IFRS basic (p) 135 271 22.3 16.2 253 26.2
EPS - IFRS diluted (p) 13.0 263 217 15.8 246 255
Dividend per share (p) 10.15 10.80 11.45 12.00 12.50 13.00
EBITDA Margin (%) 14.5 14.8 14.6 16.3 174 17.5
Normalised operating margin (before amortisation, SBP and except.) (%) 10.5 11.8 12.1 136 14.5 14.8
discoverlE underlying operating margin (%) 10.2 10.9 115 131 142 142
BALANCE SHEET
Fixed Assets 2446 3265 335.9 381.0 3928 381.6
Intangible Assets 190.8 2633 2720 3295 339.1 3248
Tangible Assets 459 454 44.4 411 433 46.4
Deferred tax assets 7.9 178 19.5 104 104 104
Current Assets 183.6 266.2 249.8 287.7 269.5 2894
Stocks 67.7 778 90.0 80.1 855 90.1
Debtors 84.9 78.0 74.6 88.8 73.2 77.2
Cash 29.2 108.8 83.9 110.8 109.8 1211
Current Liabilities (107.8) (190.3) (151.2) (185.4) (183.3) (188.2)
Creditors (102.2) (114.2) (107.3) (101.0) (98.9) (103.8)
Lease liabilities (4.8) 4.7 (4.0) (5.7) (5.7) (5.7)
Short-term borrowings (0.8) (71.4) (39.9) (78.7) (78.7) (78.7)
Long-term Liabilities (112.0) (112.0) (130.9) (181.7) (172.0) (161.8)
Long-term borrowings (75.6) (67.6) (86.7) (136.1) (131.1) (126.1)
Lease liabilities (16.7) (16.4) (14.8) (14.4) (14.4) (14.4)
Other long-term liabilities (19.7) (28.0) (29.4) (31.2) (26.5) (21.3)
Net Assets 2084 290.4 3036 301.6 307.0 321.0
CASH FLOW
Operating Cash Flow 56.8 425 521 66.0 78.8 70.6
Net Interest (3.1) (33) 48) (.7 (10.1) (11.0)
Tax (7.2) (7.1) 9.0) (12.5) (12.9) (14.1)
Capex (3.9) 6.2) (5.6) (4.9 (7.5) (8.5)
Acquisitions/disposals (20.5) (46.8) (25.1) (82.8) (25.9) (2.0)
Financing (6.6) 472 (7.5) (9.3) (6.6) (6.6)
Dividends (2.8) 9.4) (10.5) (11.2) (11.7) (12.2)
Net Cash Flow 12.7 16.9 (10.4) (62.4) 41 16.3
Opening net cash/(debt) (61.3) (47.2) (30.2) (42.7) (104.0) (100.0)
HP finance leases initiated 0.0 0.0 0.0 0.0 0.0 0.0
Other 14 0.1 (2.1) 11 0.0 0.0
Closing net cash/(debt) (47.2) (30.2) (42.7) (104.0) (100.0) (83.7)
Source: discoverlE, Edison Investment Research
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EDISON

General disclaimer and copyright

This report has been commissioned by discoverlE Group and prepared and issued by Edison, in consideration of a fee payable by discoverlE Group. Edison Investment Research standard fees are £60,000 pa for the
production and broad dissemination of a detailed note (Outlook) following by regular (typically quarterly) update notes. Fees are paid upfront in cash without recourse. Edison may seek additional fees for the provision of
roadshows and related IR services for the client but does not get remunerated for any investment banking services. We never take payment in stock, options or warrants for any of our services.

Accuracy of content: All information used in the publication of this report has been compiled from publicly available sources that are believed to be reliable, however we do not guarantee the accuracy or completeness
of this report and have not sought for this information to be independently verified. Opinions contained in this report represent those of the research department of Edison at the time of publication. Forward-looking
information or statements in this report contain information that is based on assumptions, forecasts of future results, estimates of amounts not yet determinable, and therefore involve known and unknown risks,
uncertainties and other factors which may cause the actual results, performance or achievements of their subject matter to be materially different from current expectations.

Exclusion of Liability: To the fullest extent allowed by law, Edison shall not be liable for any direct, indirect or consequential losses, loss of profits, damages, costs or expenses incurred or suffered by you arising out or in
connection with the access to, use of or reliance on any information contained on this note.

No personalised advice: The information that we provide should not be construed in any manner whatsoever as, personalised advice. Also, the information provided by us should not be construed by any subscriber or
prospective subscriber as Edison’s solicitation to effect, or attempt to effect, any transaction in a security. The securities described in the report may not be eligible for sale in all jurisdictions or to certain categories of
investors.

Investment in securities mentioned: Edison has a restrictive policy relating to personal dealing and conflicts of interest. Edison Group does not conduct any investment business and, accordingly, does not itself hold any
positions in the securities mentioned in this report. However, the respective directors, officers, employees and contractors of Edison may have a position in any or related securities mentioned in this report, subject to
Edison's policies on personal dealing and conflicts of interest.

Copyright 2025 Edison Investment Research Limited (Edison).

Australia

Edison Investment Research Pty Ltd (Edison AU) is the Australian subsidiary of Edison. Edison AU is a Corporate Authorised Representative (1252501) of Crown Wealth Group Pty Ltd who holds an Australian Financial
Services Licence (Number: 494274). This research is issued in Australia by Edison AU and any access to it, is intended only for "wholesale clients" within the meaning of the Corporations Act 2001 of Australia. Any advice
given by Edison AU is general advice only and does not take into account your personal circumstances, needs or objectives. You should, before acting on this advice, consider the appropriateness of the advice, having
regard to your objectives, financial situation and needs. If our advice relates to the acquisition, or possible acquisition, of a particular financial product you should read any relevant Product Disclosure Statement or like
instrument.

New Zealand

The research in this document is intended for New Zealand resident professional financial advisers or brokers (for use in their roles as financial advisers or brokers) and habitual investors who are “wholesale clients” for
the purpose of the Financial Advisers Act 2008 (FAA) (as described in sections 5(c) (1)(a), (b) and (c) of the FAA). This is not a solicitation or inducement to buy, sell, subscribe, or underwrite any securities mentioned or
in the topic of this document. For the purpose of the FAA, the content of this report is of a general nature, is intended as a source of general information only and is not intended to constitute a recommendation or opinion
in relation to acquiring or disposing (including refraining from acquiring or disposing) of securities. The distribution of this document is not a “personalised service” and, to the extent that it contains any financial advice, is
intended only as a “class service” provided by Edison within the meaning of the FAA (i.e. without taking into account the particular financial situation or goals of any person). As such, it should not be relied upon in making
an investment decision.

United Kingdom

This document is prepared and provided by Edison for information purposes only and should not be construed as an offer or sol icitation for investment in any securities mentioned or in the topic of this document. A
marketing communication under FCA Rules, this document has not been prepared in accordance with the legal requirements designed to promote the independence of investment research and is not subject to any
prohibition on dealing ahead of the dissemination of investment research.

This Communication is being distributed in the United Kingdom and is directed only at (i) persons having professional experience in matters relating to investments, i.e. investment professionals within the meaning of
Article 19(5) of the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005, as amended (the "FPQO") (ii) high net-worth companies, unincorporated associations or other bodies within the meaning
of Article 49 of the FPO and (i) persons to whom it is otherwise lawful to distribute it. The investment or investment activity to which this document relates is available only to such persons. It is not intended that this

document be distributed or passed on, directly or indirectly, to any other class of persons and in any event and under no circumstances should persons of any other description rely on or act upon the contents of this
document.

This Communication is being supplied to you solely for your information and may not be reproduced by, further distributed to or published in whole or in part by, any other person.

United States

Edison relies upon the "publishers' exclusion” from the definition of investment adviser under Section 202(a)(11) of the Investment Advisers Act of 1940 and corresponding state securities laws. This report is a bona fide
publication of general and regular circulation offering impersonal investment-related advice, not tailored to a specific investment portfolio or the needs of current and/or prospective subscribers. As such, Edison does not
offer or provide personal advice and the research provided is for informational purposes only. No mention of a particular security in this report constitutes a recommendation to buy, sell or hold that or any security, or that
any particular security, portfolio of securities, transaction or investment strategy is suitable for any specific person.
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